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Question No : 1

Which mobile application tool allows customers to review the status of their B2B
transactions in real-time, permits monitoring on the status of all transactions, and provides
search and analysis functions on these transactions?

A. IBM Sterling Inflight Data Management Mobile
B. IBM Sterling Process Management Mobile

C. IBM Sterling B2B Integration Services Mobile
D. IBM Sterling B2B Visibility Mobile

Answer: A

Question No : 2

What solution enables customers to exchange data with partners that belong to private
networks or other public Value Added Networks (VAN)?

A. Interconnects

B. Data Archival Service
C. Mailslot

D. AS2 Service

Answer: D

Reference:
http://pic.dhe.ibm.com/infocenter/sb2bsvcs/v1r0/index.jsp?topic=%2Fcom.ibm.help.scnover
view.doc%2FSCN_Gateways.html

Question No : 3

Which of the following discovery questions can help qualify transformation and standards
opportunities?

A. How are you dealing with the different document transformation needs across your
organization?

B. Which industry standard data formats do you use, and what mandates (such as HIPAA
EDI and SEPA) do you have to comply with?
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C. How many different transformation tools do you use in your organization?
D. All of the above

Answer: B

Question No : 4

Which of the following best describes IBM Sterling B2B Integrator's ability to accommodate
complex communications requirements?

A. Customers have to define and configure all the protocols they want to utilize.

B. The product offers a selective set of commonly used industry protocols like FTP or
HTTPS.

C. IT has to stand-up an FTP server for business users to send files to trading partners.
D. The product provides out-of-box protocol capabilities so customers never have to say
"No" to a trading partners' communication requirement.

Answer: B

Question No : 5

Which of the following is NOT a focus of IT management as they looking at servicing their
business units?

A. Connect & manage global trading partner communities flexibly & securely
B. Ignoring pressure to limit downtime to trading partner networks

C. Enable real-time, multi-enterprise business processes and visibility

D. Deliver IT efficiency by consolidating B2B integration platforms

Answer: B

Question No : 6

Which is a key market space that Standards Processing Engine serves?

A. Healthcare
B. Telecommunications
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